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Advancedplanning
The Future-Ready Advisor...
Erin Wood CFP, FBS
SVP Advanced Planning
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CLICK FOR VIDEO
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CLICK FOR VIDEO
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Today's agenda

 Finding Your Crew

 Avoiding "THE DARK SIDES"

 A New Kind Of Hero

 Generational Transitions

 Leveraging "THE FORCES" 
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Finding 
Your Crew
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Cast of characters
The Senior Advisor 

• Wise, calm, and focused on the 
long term. 

• Guides others with patience and 
clarity. 

The Mentor 

• Steady in uncertainty, keeps 

clients grounded. 

• Balances expertise with 
empathy. 

The Next-Gen Advisor

• Learning, growing, and mastering 

the craft. 

• Takes on new challenges with 

optimism and discipline. 

Resourceful Power-User

• Observant with a keen 

understanding of client needs.

• Expanding capabilities through 

maximizing time and energy. 
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Finding your crew

AI Integration

• Fluent in many “languages” 

(regulations, data, 
reporting).

• Ensures everything is 

accurate, aligned, and 

client-safe.

Next Generation of 

eWM, PodEng

• Reliable, forward-thinking, 

always ready with the right 

solution. 

• Helps advisors plan, adapt, 
and deliver great 

outcomes.

Operations & Service 

Team

• Loyal, strong, and essential 

behind the scenes.

• Keeps the entire system 

running smoothly. 

• Obsessed with your 
success. 
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Avoiding 
"the dark sides"
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Avoiding "the dark sideS"
The Dark Side

• Market Volatility

• Questionable Guidance

• Reactionary Investment Decisions

• Taxes

The Source of Light

• Your Expertise

• Your Experience

• Combined with AssetMark's Services, 

Thought Leadership, and Products
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one Big Beautiful Bill (obbB)
SALT

• Increased from $10,000

to $40,000

• Income Phaseout

$500,000-$600,000

Standard Deductions 2026

• Single

$16,100

• Married Filing Jointly

$32,200

• Bonus Senior Deduction

$6,000/$12,000

o$75,000/$150,000 Phaseout
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obbb Charitable Changes
Standard Filers

• Above the line $1,000/$2,000
for cash donations (Excludes DAF)

Itemize Filers

• 0.5% AGI Floor

• Deduction Capped for 37% bracket 

at 35%

• Pay close attention to Bunching 
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A new kind 
of hero
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The Greatest Wealth Transfer To Women

70%

$31 Trillion
OF THIS WILL BE GOING TO

Women

2025 2030 2035 2040 2045 2048

$105 Trillion
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Trends in pregnancy rates among women 

Since 1973

• Under 30 Decreasing

• Over 30 Increasing

https://www.guttmacher.org/report/pregnancies-births-abortions-in-united-states-1973-2017
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infertility 
options
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$???

ivf

per cycle
$15k - $30k
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One cycle of Egg Freezing

Success 74% for 35 year olds

Egg Freezing

$10k-$15k

by the time you are 41 falls to 2%
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6 Frozen eggs

Donor Eggs

$18k
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$110k- $170k

Surrogate
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$135,000 - $233,000+

$15K - $30K

$10K - $15K

$18K

$110K - $170K

IVF

Egg Freezing

Donor Eggs

Surrogate
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3.99% - 30.99%

Loan rates 



For financial advisor use only. 23

Leveraging 
forces
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Advanced 
Planning
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Leveraging 
forces
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How to use Advanced Planning
The Senior Advisor 

• Brainstorming

• Singular questions

• Thought partner

The Mentor 

• Specialized Tools

• Niche expertise

• Specialized Credentials

The Next-Gen Advisor

• Education

• Review of work

• Partner in plan creation 

Resourceful Power-User

• Outsource 

• Moving up market

• Desire to learn new niche 
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Financial Planning
Program

NEW WAYS 
to Leverage 
forces
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important information
This is for informational purposes only, is not a solicitation, and should not be considered investment, legal or tax advice. The information has been drawn from 

sources believed to be reliable, but its accuracy is not guaranteed, and is subject to change.

Investing involves risk, including the possible loss of principal. Past performance does not guarantee future results.

AssetMark, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission.

2026 AssetMark, Inc. All rights reserved.
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