
For financial advisor use only.

Efficient Advisors to 
AssetMark, Inc. 
Integration 
POWER HOUR 2.19.2026

Peter Hoversen
Vice President, Specialized Service

Rachel Eversole
Vice President, Integration Management Office

Gretchen Golembewski
Director, Business Consulting



For financial advisor use only. 2

Efficient Advisors to AssetMark Overview

AssetMark, Inc. acquired Efficient Advisors in December 2025

Transition is planned for the weekend of May 1-3, 2026

What we’ll cover today:

• Reminders for your clients

• Updates for you and your office

• The Efficient Advisors experience at AssetMark – new benefits and capabilities you’ll 
experience
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Transition Communications and Events

JAN FEB MARCH APRIL

Thursday, 1/22 
1:30-2:30pm ET
POWER HOUR 
integration webinar

Thursday, 1/8
ACTION ALERT 
integration email

Thursday, 2/19
1-2pm ET
POWER HOUR 
integration webinar

Tuesday, 2/3
ACTION ALERT 
integration email

Tuesday, 3/17
1-2pm ET
POWER HOUR 
integration webinar

Tuesday, 3/3
ACTION ALERT 
integration email

05/04/2026
Integration Complete

Accounts 
transitioned from 
Efficient Advisors 
to AssetMark

MAY

Thursday, 4/23
1-2pm ET
POWER HOUR 
integration webinar

Thursday, 4/2
ACTION ALERT 
integration email

Efficient Advisors 
Billing Change 

Quarterly Billing in 
Advance Begins

Discovery Events

Charlotte 2/24
Concord 2/26

Premier Advisor 
Meetings

Detroit 3/17
New Jersey 3/18
Rochester 3/19
Chicago 3/24
Philadelphia 3/25 Investment 

Mastery

Chicago 4/14
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For your clients…

What’s going to change?

• If your clients currently use the Efficient 
Advisors website to access accounts, they 
can expect that access to terminate at 
integration with access to AssetMark’s 
Investor Portal replacing the same 
functionality for their account needs

• Cash Allocation for EA models will be 
migrated from 1% to 2%

• Quarterly rebalancing will take place 
alongside quarter-end fee billing at the 
start of each quarter, rather than in the 
second month.

What’s staying the same?

• Client account numbers will remain 
the same and they will move 
seamlessly from Efficient Advisors to 
AssetMark over integration weekend 

• Client logins and access to custodial 
websites (Fidelity.com, and Schwab 
Alliance) will be unaffected 

• Periodic Distribution, Periodic 
Investments, Standing Bank 
Instructions, etc. will remain intact

Client Communications

• Negative consent notice of the change 
from monthly to quarterly billing sent 
on 2/2

• Annual Summary of Material Changes

• Unsupported Account Features 
(if applicable)
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Transition to Quarterly Billing in Advance

Communication Plan

• 1/08 – Action Alert: communicate to you that AssetMark 
bills quarterly in advance and rebates on terminated 
accounts

• 1/22 – Announce these changes in the Power Hour

• 1/26 – Notification to Efficient Advisors advisors, 
including notice of communication to end clients on 
2/02

• 2/02 – Negative Consent Communications to 
End Clients 

• 2/23 – Second notification to EA advisors

• 4/02 – Action Alert includes reminder that quarterly 
billing commences in April

Billing Change

Efficient Advisors will migrate to a quarterly billing model in April, 
prior to migration to AssetMark in May. 

Current Experience
• Monthly client billing in advance
• Advisors paid monthly

Future Experience
• Quarterly client billing in advance
• Advisors paid quarterly
• Rebates on terminated accounts
• No platform fee for Non-Managed Accounts
• $5 account minimum goes away

April
Efficient Advisors will process the first quarterly billing cycle and 
advisor payment.

July
AssetMark will process the next quarterly billing cycle and advisor 
payment.
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New to you with AssetMark
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How AssetMark Business Consulting 
Team Supports Advisors
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Supporting your firm’s vision of success

Business Strategy 
& Planning
• Business Assessment Tool
• Economic Modeling
• Creating a Powerful Strategic Plan
• Value Maximization Plan
• Goal Planning 
• Monitoring & Tracking Progress

Client Experience
& Operations

• Segmentation
• Client Services Checklist
• Sample Service Model
• Client Opportunity Review
• Technology Self Assessment
• Technology & Outsourcing Resources

Marketing Your 
Business

• Value Proposition
• Target Client Profile
• Marketing Plan
• Referral Management
• Center of Influence Process

Empowering
Your Team

• Sample Compensation Plan
• Compensation Strategy and Structure
• Sample Job Descriptions
• Career Ladders
• Performance Reviews
• Hiring and On-Boarding



For financial advisor use only. 9

Melissa Intezar
Sr. Director

Jaclyn Kerns
Sr. Manager

STRATEGIC 
INITIATIVES

Dana 
Burkhardt
Vice 
President, 
Head of 
Business 
Consulting

Norman Ho
Director

Lesley Howlett
Advisor Program

Specialist

BUSINESS 
CONSULTING

Drew Hirschler
Business Consultant

Gretchen Golembewski
Director

Rico Casares
Director

Jen Gloss
Director

Brian Posner
Business Consultant

Shasta Hague
Business Consultant

Tricia Brady
Business Consultant

Scott Friel
Business Consultant

Brianna Gleason
Program Content Specialist

Katelyn Mew
Sr. Director

John Reid
Business Consultant

Mackenzie Schwarm
Advisor Program 

Manager

CHANNELS + 
PROGRAMS

Mike Hamm
Growth Business

Consultant

Kristi Toland
Director
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Business Consulting Support

Advisor

Consulting 
Support

• Resource direction

• One-on-one 
engagements

• Business Builder 
Program

Events and 
Meetings

• Premier Advisor 
Meetings

• Gold Forum

• Broker-Dealer 
Conferences

• Regional OSJ 
Conferences

• Regional Lunch & 
Learn Events

Specialty 
Programs

• Ascent Program

• AssetMark Growth 
Consulting

Advisor



Online library of resources: eWealthManager.com

Visit the Business 
Consulting\Knowledge 
Center page in 
eWealthmanager.

Click on a topic to see 
the relevant resources 
we created to support 
your business.



Business Builder Program

Best for: Any advisor who is in need of foundational consulting topics on their timeline

Foundational Business Consulting 
concepts

Monthly webinar sessions

Access to team insights and 
expertise

Review of Business Consulting 
resources

On Demand replays available to all 
Registrants
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What is 
AssetMark 
Growth 
Consulting?
AssetMark Growth 
Consulting is an 18-month, 
high-touch engagement 
focused on driving tangible 
results for advisors. We 
emphasize active execution 
alongside our advisors.

Collaborative 
Engagement 
Our consultants provide personalized, 
side-by-side guidance throughout the 
18-month engagement.

Shared Success 
& Outcomes
Our success is tied to advisor 
success, emphasizing collaborative 
growth and tangible outcomes.

Execution-Focused 
Initiatives
We focus on executing on 
key growth levers, ensuring 
practical implementation.
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AssetMark Ascent Program – creating a path to firm continuity
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Introduction to eWealthManager ®
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User Options/Access
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Getting Started with eWealthManager
Approximately 30-45 days before integration, you will receive an invitation to eWealthManager via email and you’ll simply 
need to select the "Click Here" link from the email and complete the simple New User Registration Form.​
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Getting Started with eWealthManager
You’ll create a Username and Password and establish security questions. Once submitted, you’ll be ready to access 
eWealthManager and get to work.

If you have multiple AssetMark agent codes you will be able to link 
each to the same login credentials 



For financial advisor use only. 19

eWealthManager Agent Code Details and Mapping
AssetMark eWealthManager access invitations will be automatically sent to Advisors. If you would like to provide 
shared access to another individual in your office, you will need to send an invite once you have established your user ID. 

If you already have business on the AssetMark platform, you will be able to see your Efficient Advisors clients under 
your existing log-in credentials once they are integrated to the AssetMark platform. 

Additional agent codes will only be created if you do not have the same agent structure at AssetMark that you do at 
Efficient Advisors. 

An example for advisor John Doe

AssetMark 
John Doe Individual Code - ABC123
John Doe Joint Code with Jane Doe - ABC456
Efficient Advisors 
John Doe Individual Rep ID XYZ
John Doe Joint Rep ID with Jane Doe JKL
John Doe Joint Rep ID with James Doe – NOP

AssetMark would create a new agent code to support the joint business for John Doe and James Doe but would 
map the business for the individual rep ID and joint rep ID with Jane to the existing AssetMark agent code. 
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Shared Access User Office Administrator

Current eWealthManager User Options/Access

Full access and 
authority on all 

accounts

Same full access and authority as an 
advisor on client accounts 

Ability to sign and submit documents 
on behalf of the advisor(s) on the 

account  

Full access to view everything as an 
advisor with exception of advisor fees

Ability to create and stage requests 
for submission but cannot submit or 

sign requests 

Advisor
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Granting Shared Access to eWealthManager 
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Granting Shared Access to eWealthManager 
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Tracking Center
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Tracking Center: List View
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Tracking Center: Detail View 
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Account Maintenance
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Account Wizard: Account Maintenance 
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Account Wizard: Account Maintenance 
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Account Wizard: Withdrawals
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Investment Changes
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Account Wizard: Investment Solution Change
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Account Wizard: Investment Solution Change



For financial advisor use only. 33

Advisor Benefits Program
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Advisor Benefits Program

Premier

$5m+
Assets on Platform

Premier Elite

$25m+
Assets on Platform

Gold

$50m+
Assets on Platform

Platinum

$125m+
Assets on Platform

Platinum Elite

$250m+
Assets on Platform

Status-Based Benefits

Business Consulting

Business Consulting Services • • • • •
Events

Premier Advisor Meeting • • • • •

Gold Forum • • •

Platinum Summit • •

Platinum Elite Experience •

Service & Operations

Advisor Services Team •

Premier Elite Service ∗ •

Gold Service •

Platinum Service • •

* Premier status level advisors with $2m+ in annual gross new assets will receive service from the Premier Elite Service team.

Benefits Designed to Help Your 
Practice Grow!

• Business Consulting Services

• Events

• Segmented Service

• Access to discounted or free 
services and programs

• Financial Planning

• Client Communications

• Growth and Marketing 

Upgrade Schedule

• Business is reviewed for 
upgrades at the beginning of 
every quarter
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Advisor Benefits Program

Premier Elite Premier Elite Gold Platinum Platinum Elite

Activity-Based Benefits

Client Communication

Absolute Engagement 50% Discount • •
BombBomb • • • •

Redtail • • •

Wealthbox • • •

Zoom • • • • •

Financial Planning

MoneyGuidePro • • •

MoneyGuidePro + Yodlee • •

MoneyGuidePro + Yodlee + MyBlocks • •

MoneyGuideElite • •

MoneyGuideElite + Yodlee • •

MoneyGuideElite + Yodlee + MyBlocks •

RightCapital Basic • • •

RightCapital Premium • •

RightCapital Platinum •

Voyant • • •
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Programs and Services 

Premier Elite Premier Elite Gold Platinum Platinum Elite

Activity-Based Benefits

Growth & Marketing

Marketing Advantage Essential • • • •

Marketing Advantage Essential + • • • •

Marketing Advantage Essential X • • •

Marketing Advantage Premium • •

Marketing Advantage Do It For Me •

Business Management

AdvisorLinkSM • • • • •

Matching Program

Wealthfeed, Golden Hello, Horsesmouth, 
LeadingResponse , AcquireUp

Up to $2,500
match per year

Up to $5,000
match per year

Up to $10,000 
match per year
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What’s Next?
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Updates for you and your office 

Approx 30-45 days before transition: 

• Your AssetMark agent code(s) will be created

• You will receive an invitation via email to create your 
eWealthManager.com login credentials

• Your AssetMark service Relationship Manager will reach out with help

• You’ll be able to explore the site, set your preferences for contact 
methods, Tracking Center notifications and more at this time

• Please note that your client data will not be populated until transition

At transition:
• When you log in to eWealthManager on Monday, May 4, your client 

account data and performance history will be available for you in the 
client section

• AssetMark will provide you with access to the applicable custodial 
systems using your AssetMark agent ID

If you’d like to get ahead of the curve and write 
new business with AssetMark, we will connect 
you with all of the resources and professionals 
you need to get started!

• Contact your EA team or AssetMark at 
NewAdvisorQuestions@assetmark.com

• Call us at 800-664-5345, option 2

• Add your name and email in the Q & A 
feature of this webinar and we’ll reach out 
to you!

Ready now Ready at Transition
Want to wait until migration to get started with AssetMark? Here’s what you can expect:

mailto:NewAdvisorQuestions@assetmark.com
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Power Hour Topics

Power Hour 1 

Billing

New to you at AssetMark

Service

 AssetMark Retirement Services

 AssetMark Service & Support

Introduction to eWealthManager

 New Accounts and the Client 
Experience

 Tax Management Services

Power Hour 2

User Options/Access

 Shared Access User

 Office Administrator

 How to grant shared access

Introduction to eWealthManager

 Tracking Center

 Account Maintenance

 Investment Changes

Business Consulting

Advisor Benefits

Power Hour 3

Client Investor Portal

Introduction to eWealthManager

 Client and Account Lists

 Initiating Maintenance

 Preferences 

 On Demand Reports

Advanced Planning

Power Hour 4

Client Updates

 Investor Portal Invitations

Investing Consulting & Due 
Diligence
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Efficient Advisors Information Page

www.assetmark.com/efficientadvisors

http://www.assetmark.com/efficientadvisors
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Share your feedback!

Please help us with your 
feedback by answering these 
two quick survey questions
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Questions?  

Join us 

March 18 at 1pm ET
for our next integration 

POWER HOUR WEBINAR

Thank you!



For financial advisor use only. 43

IMPORTANT INFORMATION
AssetMark, Inc. is an investment management and consulting firm that helps independent financial advisors build great businesses. This is for 
informational purposes only, is not a solicitation, and should not be considered investment, legal, or tax advice. The information has been drawn 
from sources believed to be reliable, but its accuracy is not guaranteed and is subject to change.

References to financial advisors and service providers are intended for informational purposes only and should not be considered an endorsement 
or recommendation of AssetMark. Each party is responsible for their own content and services. AssetMark and its affiliates may engage with 
providers for services.

For more complete information about the various investment solutions available, including the investment objectives, risks, and fees, 
please refer to the Disclosure Brochure and applicable Fund Prospectus. Please read them carefully before investing. For a copy, 
please contact AssetMark.
Investing involves risk, including the possible loss of principal. Past performance does not guarantee future results.
AssetMark, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission.

©2026 AssetMark, Inc. All rights reserved.

8758810.1.|  02/2026 |  EXP 02/28/2028

Important Information
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