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Efficient Advisors to AssetMark Overview

",,”-“ AssetMark, Inc. acquired Efficient Advisors in December 2025 E iEI:IIICSI(;_II:ST

U U
[ Transition is planned for the weekend of May 1-3, 2026 l
| |-
gg What we’ll cover today: ASSETMARK

* Reminders for your clients
 Updates for you and your office

* The Efficient Advisors experience at AssetMark - new benefits and capabilities you’ll
experience
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Transition Communications and Events

Thursday, 1/8 Tuesday, 2/3 Tuesday, 3/3 Thursday, 4/2

ACTION ALERT ACTION ALERT ACTION ALERT ACTION ALERT

integration email integration email integration email integration email

Thursday, 1/22 Thursday, 2/19 Tuesday, 3/17 Thursday, 4/23

1:30-2:30pm ET 1-2pm ET 1-2pm ET 1-2pm ET

POWER HOUR POWER HOUR POWER HOUR POWER HOUR

integration webinar integration webinar integration webinar integration webinar -

L

Discovery Events Premier Advisor Efficient Advisors 05/04/2026
Meetings Billing Change Integration Complete
Charlotte 2/24 m—
Concord 2/26 Detroit 3/17 Quarterly Blll'lng ok Accounts
New Jersey 3/18 Advance Begins transitioned from
Rochester 3/19 Efficient Advisors
Chicago 3/24 to AssetMark
Philadelphia 3/25 Investment
Mastery

Chicago 4/14

For financial advisor use only. L ASSETMARK. 3



For your clients...

5

What’s staying the same? What’s going to change? Client Communications
e Clientaccount numbers will remain e Ifyourclients currently use the Efficient . Negative consent notice of the change
the same and they will move Advisors website to access accounts, they from monthly to quarterly billing sent
seamlessly from Efficient Advisors to can expect that access to terminate at on 2/2
AssetMark over integration weekend integration with access to AssetMark’s
Investor Portal replacing the same *  Annual Summary of Material Changes
e Clientlogins and access to custodial functionality for their account needs
websites (Fidelity.com, and Schwab *  Unsupported Account Features
Alliance) will be unaffected e Cash Allocation for EA models will be (if applicable)

migrated from 1% to 2%
° Periodic Distribution, Periodic
Investments, Standing Bank e  Quarterly rebalancing will take place
Instructions, etc. will remain intact alongside quarter-end fee billing at the
start of each quarter, rather than in the
second month.

For financial advisor use only. L ASSETMARK. 4



Transition to Quarterly Billing in Advance

Billing Change

Efficient Advisors will migrate to a quarterly billing model in April,
prior to migration to AssetMark in May.

Current Experience
* Monthly client billing in advance
* Advisors paid monthly

Future Experience
* Quarterly client billing in advance
* Advisors paid quarterly
Rebates on terminated accounts
No platform fee for Non-Managed Accounts
$5 account minimum goes away

April
Efficient Advisors will process the first quarterly billing cycle and
advisor payment.

July
AssetMark will process the next quarterly billing cycle and advisor
payment.

For financial advisor use only.

Communication Plan

* 1/08 - Action Alert: communicate to you that AssetMark
bills quarterly in advance and rebates on terminated
accounts

* 1/22 - Announce these changes in the Power Hour

* 1/26 — Notification to Efficient Advisors advisors,
including notice of communication to end clients on

2/02

* 2/02 - Negative Consent Communications to
End Clients

* 2/23 - Second notification to EA advisors

* 4/02 - Action Alertincludes reminder that quarterly
billing commences in April

A. ASSETMARK.



New to you with AssetMark

A. ASSETMARK.



How AssetMark Business Consulting
Team Supports Advisors

A. ASSETMARK.



Supporting your firm’s vision of success

Marketing Your Business Strategy
Business & Planning

|
* Business Assessment Tool

Economic Modeling

Creating a Powerful Strategic Plan
Value Maximization Plan

Goal Planning

Monitoring & Tracking Progress

* Value Proposition

Target Client Profile
Marketing Plan

Referral Management
Center of Influence Process

Client Experience
& Operations

Empowering
Your Team

|

* Sample Compensation Plan

* Compensation Strategy and Structure
« Sample Job Descriptions

* Career Ladders
Technology Self Assessment * Performance Reviews

* Technology & Outsourcing Resources * Hiring and On-Boarding

¢ Segmentation

Client Services Checklist
Sample Service Model
Client Opportunity Review

For financial advisor use only. L ASSETMARK. 8



STRATEGIC CHANNELS + BUSINESS
INITIATIVES PROGRAMS CONSULTING

Dana
Burkhardt
Vice
President,
Head of
Business
Consulting

For financial advisor use only. L ASSETMARK. 9



Business Consulting Support

Consulting Events and Specialty
Support Meetings Programs
— * Resource direction * Premier Advisor » Ascent Program
Meetings
» One-on-one » AssetMark Growth
engagements » Gold Forum Consulting
» Business Builder » Broker-Dealer
Program Conferences
Advisor * Regional OSJ
Conferences
- * Regional Lunch &

Learn Events

For financial advisor use only. L ASSETMARK. 10



Online library of resources: eWealthManager.com

eWealthManager

Help | Preferences

Investments = Retirement Financial Planning QEThEReLGTILLE Marketing  Service Center  Account Wizard

Overview  Assess MyBusiness  Most our BC Team Advisor Benefits rogram  Quickinar  Strategie Relatio

Business Consulting Tools w BUS|neSS Consunlng TOO'S

CELUINEE SUNEY % TSN Our resource library is designed o help you execute key projects fo make

immediate improvements in how you run your business. These core

e Bl concepts can be targeted to quickly improve value and drive growth. Our
self-directed business consulting tools have been grouped into four core
Client Experience & quadranis:
Operations T
- Business Strategy & Planning
Marketing Your Business « Empowering Your Team
= Client Experience & Operations
MEA and Succession Planning - Marketing Your Business
Volatility Resources Access each tab on the left for a compilete suite of tools and content to help
you build, market, and manage your business. This is practice management
Communicate with Purpose right from your desktop - just point, click, and succeed

LAEGE e LONVETSdUoN




Business Builder Program

Best for: Any advisor who is in need of foundational consulting topics on their timeline

Foundational Business Consulting
concepts

S
2026 Business Builder Program

Monthly webinar sessions

Review of Business Consulting
resources

The Business Builder webinar senes is specifically designed for financizl
advisors ready to accelerate their practica grosvth through effective, actionable
strategies. Each month, we'll examine foundational sctivities successful advisors
use to systematically expand their chant base, increase assats undar
managament, nd buld sustsinable revenus straams.

Whathar you're leaking to refine your prospecting spprosch, optimize your refanrs

Systems, or scale your operations, this series defivers the practical tools and framewsork you need to take your
practice to the next lewel. Click on the REGISTER button for the session you would like to attend. You can also
wigit our website by chicking hera

LUIVEDATE TOPIC

SPOTLIGHAT
_Jonuary@ A MARKETING BLUEPRINT FOR GROWTH Advisor Growsth
Laami how @ shralagc markabing bleopnnt tan transform your practics. This sassion fooesas on Flar
buming markating inlo 2 measwable geowth engine for your business using & planning
framaveork, prachical bodgeing guidelings, and a ready-l0-usa racking lampiaia.

Fobruary® GROWING TOUR PRACTICE THROUEH CLIENT SEGMENTATION Segmantabion
Desoowar hovw Bo ideninhy idazl clents and strategically sagman your book Tor sficancy and wenrkshacd
proweing using CRM-iniogratod stralogies. This sossion focusss on dalivenng targetad
Commnications and personalieed chant cxpancrcas thal halp dime sironger raabonships and
business resuls.

MorchZl  BUILDING A COMPELLING CLIENT VALUE PROFOSITION Chant Vaua
B Craift & disAnciive valkus proposition that resonaios with your tangat chants ond diffeentiaios your Proposfion
praciice. ‘You'l discover how 10 arffouiato your unique strengths, sordco modal, and chont wenrkshacd
ouloomes in ways thal alfract ideal dients and srangien cient lyalty through clear, compalling
massaing.
Hpril 23 EFFECTIVE COMMUNICATION STRATEEIES Anmual

Expioie v Markcating Advweniaga (hesothians FRG's privaloiabaolod contam delivary platiorm| Communicaiions
Can sirmmiling your marketing outieach with auiomated conbont and engagement recking. This Calandar
semsion will auplons koy capabilitics I onhanco ywour markating eiforts o officienily caocuto

ona-0-many communicaions that keap you top-of-mind with prospacts and dients. vhila saving




What is
AssetMark
Growth
Consulting?

AssetMark Growth
Consulting is an 18-month,
high-touch engagement
focused on driving tangible
results for advisors. We
emphasize active execution
alongside our advisors.

For financial advisor use only.

Shared Success

& Outcomes

Our success is tied to advisor
success, emphasizing collaborative
growth and tangible outcomes.

T




AssetMark Ascent Program — creating a path to firm continuity

SUMMIT ADVANCE EMBARK

Summit equips advisors with Advance helps future leaders Embark provides new

key strategies needed to master firm management advisors with real-world
successfully and smoothly and strategic sales to position experience and fundamental
transition a practice and clients them for greater responsibility training to build confidence.
to the next generatation. or ownership.

In-Person Strategy Retreat Immersive Training Retreats Future Advisor Program

Supportive Networking Monthly Guidance Webinars Mentoring Program

Community

Implementation Tools and 6-Week Virtual

Ongoing Business Consulting Support Team Internship Program

Succession Plan Expansive Networking Curriculum & Sales Skills

Development Support Community

For financial advisor use only. L ASSETMARK. 14




Introduction to eWealthManager ®
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User Options/Access
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Getting Started with eWealthManager

0-45 days before integration, you will receive an invitation to eWealthManager via email and you’ll simply
“Click Here" link from the email and complete the simple New User Registration Form.

From: AssetMark Inc. <webadmin@assetmark.com:
Sent: Friday, November 13, 2020 12:09 AM
To: R—

Cc: advisorsetup@assetmark.com

Subject: AssetMark: Web Account Activated
Importance: High

Dear

Your eWealthManager account has been activated and is ready for your use n you log in you can access your AssetMark client accounts and related
billing information as well as the other standard features of our site.

To take advantage of these exciting enline features, pleas# click here ¢ complete the registration process.

If you have any questions regarding your eWealthManager access, please contact Advisor Services at 1-800-664-5345, option 1.

If you're having trouble accessing the link, please paste the following URL in your browser:

Thank you.

AssetMark Inc.

For financial advisor use only. L ASSETMARK. 17



Getting Started with eWealthManager

I create a Username and Password and establish security questions. Once submitted, you'll be ready to access
Manager and get to work.

eWealthManager

: : eWealthManager
New User Registration Form

Congratulations!

First Name

Congratulations! You have successiully completed the registration process. Please
CliCK on the Dution Delow 10 access your account

Preferred Name/MNick Name

Middle Name

Login eWealthManager

Last Name

Phone

Email -

If you have multiple AssetMark agent codes you will be able to link
each to the same login credentials

For financial advisor use only. L ASSETMARK. 18



eWealthManager Agent Code Details and Mapping

AssetMark eWealthManager access invitations will be automatically sent to Advisors. If you would like to provide
N\l shared access to another individual in your office, you will need to send an invite once you have established youru

Q\ If you already have business on the AssetMark platform, you will be able to see your Efficient Advisors cli
O your existing log-in credentials once they are integrated to the AssetMark platform.

@ Additional agent codes will only be created if you do not have the same agent structure at Asset
Efficient Advisors.

An example for advisor John Doe

AssetMark

John Doe Individual Code - ABC123

John Doe Joint Code with Jane Doe - ABC456
Efficient Advisors

John Doe Individual Rep ID XYZ

John Doe Joint Rep ID with Jane Doe JKL
John Doe Joint Rep ID with James Doe — NOP

AssetMark would create a new agent code to support t
map the business for the individual rep ID and joint r

For financial advisor use only. L ASSETMARK. 19



Current eWealthManager User Options/Access

Advisor

Full access and
authority on all
accounts

“ N\

Same full access and authority as an
advisor on client accounts

d Access User Office Administrator

Full access to view everything as an
advisor with exception of advisor fees

Ability to sign and submit documents
on behalf of the advisor(s) on the

Ability to create and stage requests
for submission but cannot submit or

account signh requests

For financial advisor use only. L ASSETMARK. 20



Granting Shared Access to eWWealthManager

Search Q
eWealthManager  Welome

Logout = Switch 1D Help] Preferences | Fontact Us | Feedback | Meeting Mode [E Off

Investments Retirement Financial Planning = Business Consulting = Marketing = Service Center  Account Wizard

Search Q
Welcome oo ; -
Eweu "hmunﬂger Logout « Switch ID 00 Advisor Workstation "J Change Role | Help | Preferences | Contact Us | Feedback | Meeting Mode D Okt

¢ | Clients &ED Tracking Center Investments = Retirement | Financial Planning | Business Consulting | Marketing | Service Center | Account Wizard

Preferences

Cliont Sattings

My Profile | Account Wizard | Tracking Center | On-Demand Report Manage Login | Manage Logos = Manage Integrations

The Manage Roles feature of eVWealthMan:

Share/Revoke/Remove Role privileges.

on thi _ How to Share Access
n I3 page, you can:

»  Share access to clients with your ¢ VWhen you designate someone for shared access, AssetMark will email that person a customized invitafion that will only work with the
Perzonalized ldentification Mumber (PIMN) that you create. For zecurify purposes, this invitation will expire after 72 hours and we
encourage you to verbally provide the PIN {o the person with whom you are sharing access. Do not email the PIMN. View an example of
the invitation.

Default Role

Share, Revoke, or Remove Access to a Role

Below iz a list of your existing roles. Click on a link to the right of each role to share, revoke, or remove access. You can also s a list of
any currently shared access below each role.

AgentlD  Agent Name Uiser Hame User Role User Email ?:.:E:::ﬁg
. ABC123 JOHN DOE JOHN.DOE Advisor JOHNDOE@ASSETMARKCOM ([SM3re  [pomouey

For financial advisor use only. L ASSETMARK.
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Granting Shared Access to eWWealthManager

Share Access

Complete the fields below to send an invitation and grant access to another user. The PIN you specify must be provided fo the Individual who will receive the invite. As a security
precaution, the PIM is not included in the email invitation, but will be required by the Individual to complete the registration process.

View a sample email invite here.

Advisory Firm Name
First Name

Last Mame

Email

PIN

Access

There are two types of access that you may grant to another advisor or your stafi:

. Shared Access - This user will have full access to all of your clients’ accounts, including the ability to sign and submit requests. It is your

résponsibility to ensure that shared access users are appropriately authorized by your firm’'s policies and procedures, including any reguired licensing
for specific requests.

) Office Administrator Access — This user will have view access to all of your clients” accounts. They will be able to prepare and queue requests for

yfnur clients, but you will be responsible to sign and submit. The only action an Office Administrator may take on a client account is to submit an
address change.

Cancel And Return Send Invitation |

For financial advisor use only. L ASSETMARK. 22



Tracking Center
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Tracking Center: List View

Q

Help | Preferences | Contact Us | Feedback | Meeting Mode EDH

eWenlithnuger Welcome 'Etarrp.f.ﬂ-.d'.'isnr- . EE Advisor Workstation
sampleadvisorlogin Logout - Switch 1D

Clients [E)] Qe R il Investments | Retirement | Finandial Planning = Business Consuliing | Marketing = Service Center | Account Wizard

Tracking Center @ EXPAND TO READ ABOUT THIS PAGE
€ Tracking Center tems @ Broker-Dealer Approvals % Motification Preferences
FllterBy | > Type > Status > (OpenDate [AII Restore Default
__OPEH 4
Closed within t...

Total Ttems: 107 Items per page 50 P‘age| 1 |of I

Go Recent Searches :

tem # w Open Date Mame Type Status f’cf =ar IE osed Upl
Action Drate

MOE8280360 10/542022 Test 10.5.2022, SSE Mew Account Paperwork Submission Request C Mo 10/5/2022
DO25810977 100472022 Client Sample, Individual Systematic Withdrawal - Via ACH-Not on File Awaiting ., Yes - Up
D025810711 10/4/2022 Client Sample, Individual Addrezs Change Awaiting ) Yes - Up
MOE5244553 10/4/2022 Test 10.4 2022 Pershing Transfer Mew Account Paperwork Submission Awaiting & Mo -
MO85222438 10i3/2022 Test 10.3.2022, eSig Void Mew Account Paperwork Submizsion Fequest C Mo 107352022

For financial advisor use only. L ASSETMARK. 24



Tracking Center: Detail View

Tracking Center > Ttem Detai @ EXPAND TO READ ABOUT THIS PAGE
Item Number: B157395752 Created On: 113002026
Name: Pairicia Closed On: -
Status: In Process Managed Account Number:
Advisor Alert Required: Mo Description: IRA Withdrawal Request
Agent Name Peter
View Upload

View documents for this request.

Notes
Add New Note

Created On Crested By Description

02/01/2026 10:29 AM AssetMark The IRA Withdrawal Request for Patricia iz Not In-Good Order. In order to complete this request please resolve the

PST following:
Please confirm the payment method
Confirmations may be made by placing a note in the Tracking Center or by phone, and amended items can be uploaded through the
Tracking Center — ltem Detail page of eWealthManager.com using yellow Upload button.
I look forward to resolving this for you! If you have any questions or need assistance, please don't hesitate to contact John Lopez directly at
(602) 285- . My Office hours are from 2:00 a.m. to 4:30 p.m. PST.
Thank you for your attention and partnership.

01/30/2026 08:30 AM AssetMark Thank you for submitting this request. This item is currently under review for processing.

PST

01/30/2026 07:01 AM AssetMark An email nofification regarding receipt of this request has been sent to the selected recipient(s) listed in Tracking Center Metification

PST Preferences.

Recipientis): peter@ , daniella@

For financial advisor use only. L ASSETMARK. 25



Account Maintenance

A ASSETMARK. =



Account Wizard: Account Maintenance

oLl €5 Tracking Center  Investments

Retirement

Financial Planning = Business Consulting = Marketing = Service Center  Account Wizard

Client List = Accounts

Sample, Client
COMBINED ACCOUNTS

M Performance = Document Vault = Tracking Cemter

@ EXPAND TO READ ABOUIT THIS PAGE

Advisor ID: AGL634
Email Address: jason.nagel@assetmark.com

$401,034.30

Account Wizard
Phone Mumber:

Client Information

v 1 Funded
Extemal Assount Reg Type focount Registration
Mumber g lyp= o ==
Individual Client Sample, Individual

Web Access /eDelivery = Investment History = Galm/loss = Onlemand Report

Last Updated: 4/14/2025

SO stomize « Download

,_!_, Print

Custodian Account Mumber Investment Strategy Investment Approach

AssetMark Trust 0000002 Clark Mavigator Personalized Core Markeis

View Charts

Met Investment equals z2ll deposits minus all withdrawals. It doss not induds fees, dividends and inkerast, or change in markst valus of investments. If no valus is shown in the Net Investment column, this account

is either a funding or Cash Advantage account.

» 1 Proposed

2 1 Funding Accounts

For financial advisor use only.
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Account Wizard: Account Maintenance

Account Wizard sample, Client

For financial advisor use only.

Client Management

Change Investments

Change Your Financial Advisor Fee

Add a Registration

View Document History

Update Addresses

Add ACH Instructions and/or Standing Letter of Authorization - NEW!

Account Management Choose an account below to view available options:

{) Proposed Accounts (Proposed) - $500,000
{®) Client Sample, Individual, Clark Navigator Personalized UMA, Profile 3, Moderate , (Account # 0000002, Funded): $401,034

Client Sample, Individual, Clark Navigator Personalized UMA, Profile 3, Moderate ,
Account Status: Funded Account Value: $401,034 Custodian: AssetMark Trust

Actions available for this account:

1. Request 2. Type 3. Form

Account Information Change | Please select a Reguest on the left
Account Linking

Account Termination

Additional Account Documentation
Eilling

Cash Advantage Checking

Client Agreement Change
Conftributions

Gain Loss Tax Harvest Request
Move Assets Between Accounts
Mew Account - Existing Regisiration
Options Investing

Flanning and Consulting Fee
Regizfration Change

Fleaze select a Request and Type

WealthBuilder-

A. ASSETMARK.
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Account Wizard: Withdrawals

Account Management cChoose an account below to view available options:

{) Proposed Accounts (Proposed) - $500,000
{«) Client Sample, Individual, Clark Navigator Personalized UMA, Profile 3, Moderate , (Account # 0000002, Funded): $401,034

Client Sample, Individual, Clark Navigator Personalized UMA, Profile 3, Moderate ,

Account Status: Funded Account Value: 3401,034 Custodian: AssetMark Trust

Actions available for this account:

1. Request 2. Type 3. Form
Account Linking a Systematic Withdrawal - wf Standing Instructions & | standing Instructions (AMA on File)
Account Termination (AMA on File) Use this form to initiate a one-time
Additional Account Documentation Withdrawal via Electronic Funds Transfer (EFT) distribution via Electronic Funds Transfer
Billing (EFT) when standing instructions are on file.
Check Writing Standing Instructions (No AMA on File) Asset Movement Authorization (AMA) is
Client Agreement Change Withdrawal via Check required.
Contributions To .E{jld;ess of Record or Standing Instructions (AMA

on File

Move Assets Between Accounts
Mew Account - Existing Registration
Flanning and Consuliing Fee

Savos Customization , i A
Tax Management Services Withdrawal via Wire [ Include supplemental documentation

Transfer Activity ln'g E;l;l;l& Registration w/ Standing Instructions {(AMA (e.0.. copy of a voided check, driver's

T 2 Barhe ar Al Qianding Incrisinne ~ license, etc.) with fhis request
Complete and Print Complete and Submit

For financial advisor use only. L ASSETMARK. 29

To 3rd Party or No Standing Instructions
Withdrawal via Transfer
Withdrawal via Transfer
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Investment Changes

For financial advisor use only. L ASSETMARK. 30



Account Wizard: Investment Solution Change

Clients = &&} Tracking Center Investments Retirement Financial Planning Business Consulting Marketing Service Center Jtaaill @' [r=T(

Account Wizard sample, Sample

Client Management

Change Investments
d " LAUNCH

ASSETMAR

Change Your Financial Advisor Fee \NeaHhBUilder )

Add a Registration

View Document History

Add ACH Instructions and/or Standing Letter of Authorization - NEW!

Account Management Choose an account below to view available options:

™ Pronnced Accnonte (Pronncedy - S22 200 000

A. ASSETMARK.
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Account Wizard: Investment Solution Change

Investment Change
Sample Sample

Account Selection MNumber Features
Source Account

The Invesiment Change Tool enables you to create a new investment change request for one or more accounts within a single account registration and custodian.

Select one or more accounts for investment change

Sample Sample, 401{k), Schwab, $250,000

[ American Funds Conservative Growth and Income, Profile 2, MF
Account # 960144396, Pending Funding: $250_000

Sample Sample, Beneficiary IRA, Pershing Advisor Solutions, $50,000

[ GPS Accumulation, Profile 1, Conservative - without Alts
Account # N3US34510, Pending Funding: $50,000

Sample Sample, 501{c), Pershing Advisor Solutions, $300,000

[ Mo Strategist, MF
Account # MNBUS52892, Pending Funding: $150,000

[ Mo Strategist, MF
Account # NBUS52900, Pending Funding: $150,000

For financial advisor use only. L ASSETMARK.
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Advisor Benefits Program
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Advisor Benefits Program

Benefits Designed to Help Your
Practice Grow!

Premier Elite Platinum Elite
. . . 25m+ 250m+
o Business Consulting Services $ 5
Assets on Platform Assets on Platform
° Events Status-Based Benefits
o Segmented Service Business Consulting Services o o o o o
e  Access to discounted or free Premier Advisor Meeting A . A A A
services and programs Gold Forum . . .
o Financial Planning Platinum Summit ° J
) ) ) Platinum Elite Experience )
o Client Communications
° Growth and Marketing Advisor Services Team °
Premier Elite Service * °
Upgrade Schedule Gold Service ¢
Platinum Service ° °

. Business is reviewed for
upgrades at the beginning of
every quarter

For financial advisor use only. *Premier status level advisors with $2m+ in annual gross new assets will receive service from the Premier Elite Service team. L ASSETMARK. 34



Advisor Benefits Program

Premier Elite Platinum Elite

Activity-Based Benefits

Absolute Engagement 50% Discount ° o
BombBomb ° ° ° °
Redtail ° ° °
Wealthbox U J C
Zoom . ° ° ° ®
MoneyGuidePro ° ° °
MoneyGuidePro + Yodlee ° °
MoneyGuidePro + Yodlee + MyBlocks ° °
MoneyGuideElite ° °
MoneyGuideElite + Yodlee ° °
MoneyGuideElite + Yodlee + MyBlocks °
RightCapital Basic ° ° °
RightCapital Premium ° °
RightCapital Platinum °
Voyant ° ° °

For financial advisor use only. L ASSETMARK. 35



Programs and Services

Marketing Advantage Essential
Marketing Advantage Essential +
Marketing Advantage Essential X
Marketing Advantage Premium

Marketing Advantage Do It For Me

AdvisorLinkSM °

Wealthfeed, Golden Hello, Horsesmouth,
LeadingResponse , AcquireUp

For financial advisor use only.

Premier Elite

Activity-Based Benefits

Up to $2,500
match per year

Up to $5,000
match per year

Platinum Elite

Up to $10,000
match per year

A. ASSETMARK.
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What's Next?
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Updates for you and your office

Ready now

If you’d like to get ahead of the curve and write
new business with AssetMark, we will connect
you with all of the resources and professionals
you need to get started!

e Contactyour EAteam or AssetMark at
NewAdvisorQuestions@assetmark.com

e Callus at 800-664-5345, option 2

e Addyourname and emailinthe Q & A
feature of this webinar and we’ll reach out
to you!

For financial advisor use only.

Ready at Transition

Want to wait until migration to get started with AssetMark? Here’s what you can expect:

Approx 30-45 days before transition:

Your AssetMark agent code(s) will be created

You will receive an invitation via email to create your
eWealthManager.com login credentials

Your AssetMark service Relationship Manager will reach out with help

You’ll be able to explore the site, set your preferences for contact
methods, Tracking Center notifications and more at this time

Please note that your client data will not be populated until transition

At transition:

When you log in to eWealthManager on Monday, May 4, your client
account data and performance history will be available for you in the
client section

AssetMark will provide you with access to the applicable custodial
systems using your AssetMark agent ID

A. ASSETMARK. =
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Power Hour Topics

Power Hour 1

Power Hour 2

Power Hour 3

Billing

New to you at AssetMark

Service
=  AssetMark Retirement Services

= AssetMark Service & Support

Introduction to eWealthManager

=  New Accounts and the Client
Experience

= Tax Management Services

User Options/Access
=  Shared Access User
= Office Administrator

= Howto grant shared access

Introduction to eWealthManager
= Tracking Center
= Account Maintenance

= |nvestment Changes

Business Consulting

Advisor Benefits

Client Investor Portal

Introduction to eWealthManager
= Client and Account Lists

= |nitiating Maintenance

= Preferences

=  OnDemand Reports

Advanced Planning

Power Hour 4

Client Updates

. Investor Portal Invitations

Investing Consulting & Due
Diligence

For financial advisor use only.
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Efficient Advisors Information Page

A. ASSETMARK. www.assetmark.com/efficientadvisors

L\ ASSETMARK.

and

Elevate Your Practice

Welcome to AssetMark. Let's grow together.

EFFICIENT
ADVISORS

ABOUT ASSETMARK
Who Are We?

AssetMark is an industry-leading wealth platform with a proven track record of growth and innovation. Founded in 1996 and based in Concord, California,
we now have over 1,100 employees who are singularly focused on making a difference in the lives of advisors and their clients. Today, the AssetMark
platform has over $148 billion in assets and serves over 10,500 financial advisors and over 318,000 investor households.

Advisors work with AssetMark because we share a common mission: making a difference in the lives of investors. We serve independent financial
advisors of all models at every stage of their journey; this includes RIAs, Broker Dealer-affiliated advisors, and advisors at Credit Unions and Banks.

Our platform is strategically built to empower independent advisors to grow and scale their business by outsourcing specialty services that would
otherwise require significant investments of time and money. The key pillars of AssetMark's differentiated services include integrated digital solutions,
curated investment strategies, and highly customized consulting and service support. L
P iener | scbvives e crdy.

UNCOVER THE REASONS ADVISORS CHOOSE ASSETMARK —
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http://www.assetmark.com/efficientadvisors

Share your feedback!

Please help us with your
feedback by answering these
two quick survey questions
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Questions?

Join us

March 18 at 1pm ET

for our next integration

POWER HOUR WEBINAR

Thank you!
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Important Information

IMPORTANT INFORMATION

AssetMark, Inc. is an investment management and consulting firm that helps independent financial advisors build great businesses. This is for
informational purposes only, is not a solicitation, and should not be considered investment, legal, or tax advice. The information has been drawn
from sources believed to be reliable, but its accuracy is not guaranteed and is subject to change.

References to financial advisors and service providers are intended for informational purposes only and should not be considered an endorsement
or recommendation of AssetMark. Each party is responsible for their own content and services. AssetMark and its affiliates may engage with
providers for services.

For more complete information about the various investment solutions available, including the investment objectives, risks, and fees,
please refer to the Disclosure Brochure and applicable Fund Prospectus. Please read them carefully before investing. For a copy,
please contact AssetMark.

Investing involves risk, including the possible loss of principal. Past performance does not guarantee future results.

AssetMark, Inc. is an investment adviser registered with the U.S. Securities and Exchange Commission.

©2026 AssetMark, Inc. All rights reserved.
8758810.1.] 02/2026 | EXP 02/28/2028
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